
The Long Road to the Customer

“Ours is better, faster, 
cheaper.”

Enterprise technology sales has evolved over three eras.
Today, best-in-breed sales organizations are focused on the customer.

Oh how far we have come...
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 "We are your one-stop 
shop for addressing your 
problems."
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"We understand your 
problems better than you 
do. Here is the solution."
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